
Hi guys, welcome to ‘Boss It In Beauty’ 

We will help you grow and remove any self-doubt you may have starting your business.  

Okay. So how do we stop our fears? It's really important when we're starting up a business what do 

we want from it?  

That's the first question you have to ask.  

What do you want to do?  

What do you feel you could achieve by being a beauty therapist?  

Is there something you can change within yourself during this process?  

Are you having any limiting beliefs, fear of not getting any clients, fear of the unknown, worrying 

about what ifs? 

It's just endless at the beginning, isn’t it? I can remember when I started as a beauty therapist, I was 

petrified, and I'm not going to lie here. I'm not going to sugar coat it, I was petrified. Firstly, it was 

such a frightening thing to go into people's houses and start performing a treatment and you really 

only had one day to train in it! Now at the Health Fairy, we do not do that. We are part of a team. As 

soon as you sign up to the Fairy, you are part of a beauty journey of learning everything, learning 

how to be successful and learning how to balance your life better, balance your life better. So you're 

not stuck and not without anyone. I remember when I was doing it, i was without anybody to 

support me. There was no one, and that's really why we are here today. So let’s help you become 

awesome without stressing over how to! 

Stories began with nightmares! 

I used to go around these houses and do these nails and the next day they would fall off oh my 

goodness I was a mess and would be up all night worrying. If I could take all that knowledge that I've 

learned now and put it back into my business, I would have been thriving at 20 instead of, ugh. 

Instead I was. diving down a really bad rabbit hole. I just felt, oh my goodness, how am I going to 

improve myself? How can i make it in this industry! 

Now, the thing I learned was, firstly, never to give up, and practice, practice, practice, practice was 

key to my business! 

Also, we didn't have social media then, we didn't even have Facebook then. It was all word of 

mouth, and it was all business cards and leaflets, so we had to pray our work was good, that's where 

I feel we have an advantage now.  We need to be able to network. We need to see peoples work. 

We need to be able to engage with people, and with social media now are also hitting high pressure 

to be good quickly! that's why practice is key! People just click and swipe you. It's a fast-paced life 

now and it's very important to find the time to practice and learn all you can before you start 

advertising! 

So my reasons for being here today is to help you stop them fears okay? This is an introduction to 

removing limiting beliefs and why you stop yourself going forward. So my first part of advice is to 

breathe, breathe, breathe, and take a one more for luck! 

Think, really think about what you want to do. Chunk up your goals! You're going to find out what 

you really want. Who are you? 



Why are you becoming a beauty therapist? What is it you want to do within your business? That's 

the first thing I want you to answer to yourself. You can pause this if you want to, but it's the first 

thing you need to ask yourself is why you are here.  

Why you want to be a beauty therapist.  

I'll give you a few minutes to think about that. What do you want?  

What do you want from your career?  

Where are you going?  

What is your fears you have? 

Write everything down while you're in the flow. How are you going to get to where you need to go 

and what is your outcome? 

We'll keep going with this over the course. It's about your journey, the beauty journey, is it what do 

you want to do?  

You could do nails and be happy with being a nail technician. You can be a lash technician. You could 

be a facial technician, but find out what's your niche. Don't ever go into something that you don't 

feel like it's your niche and you're just doing it to earn money and for the sake of it. That's not what 

we want and that's not where you're going to make your own profit. You've got to find out what you 

want. 

So my skills was always nails to begin with. My business was called Sarah's Nails. So Snails came from 

that and that's it. Everyone knew me as doing nail art and acrylic nails and that limited my business. I 

started doing lashes, and then I evolved over time into doing facial care, this is where I'm at now so 

make sure you pick your name that can grow with you! So teach yourself everything you can about 

one subject to start with.  

You don't want to be a multi-tasker at first. You want to find your niche. You might not like lashes 

and you might not like nails, you might like facials. So find your skill. Find what you'd go to. Go on 

social media, what are you drawn to? find out what you want to do. 

Do you want to have a shop? 

Do you want a franchise? 

Do you want to be just in your house, doing a couple of hours in between your other jobs? 

Do you want to do it in between having children or you just want have that extra income to make 

you feel confident and feel like a woman again. A lot of women who have children tend to lose their 

identity, they leave their jobs and then they become really insignificant or that's what they feel. They 

might think, "Oh, I'm just a mum," but you're not just a mum, you're an amazing human being, but  

you lose that significance of having a purpose. This is an excellent path for you. This is an excellent 

path for mums that are starting back into the wide world of networking and communication and 

skills, because you can start off at your pace, that is key.  

So you're not sure what to do with your career, write it all down.  

So what do I want?  

Where do I see myself? 



How will I get there?  

What is your outcome? 

Today we're just going to talk about what do you want. Where do you want to go with your 

business? Do you feel that you're able to take on a salon or work in a salon? Where are you finding 

that you are drawn to? Are you creating social media stories? Are you branding yourself? What is it 

you're wanting to achieve within your business? 

So do you want more hours now?  Is that the key to your success is having money. Obviously, we all 

need abundance, but make sure you don't wear yourself out. Make sure you make the time to do 

these lovely new skills. Make sure you're balanced. Make sure you're sleeping well, hydrating, eating 

well, and make sure you're breathing and focused on what you really want. It cannot be done 

without absolute certainty and absolute massive action that you are going to serve the customer, 

you're going to serve yourself, you're going to be the most strongest, confident person. So you've 

got to make sure that you're achieving this. 

If you're going into somebody's house and you go in there feeling drained and tired and finding it 

really difficult, nobody is going to want their nails done with you. They're going to be like, "Oh my 

goodness, you've drained me." So please, please, please stand tall guys, be confident. Eat well, 

hydrate, and breathe. You have to project the most amazing energy. You have to give that client the 

best, best treatment they have ever had in their life.  

You will be on stage so perform well. Your performance is key to success. Make sure that you have 

the confidence. 

So what we'll do today, part one, is building your confidence, and I cannot wait to see your 

outcomes. So let's get this all written down. What do you want in your life today and how are you 

going to get there?  

GOOD LUCK ! 


