
So you're all sitting here wondering, "What next? Where shall I go from here?" It's a head muddle, 

isn't it? It's like, "Oh my God, where am I going to go with my business? What am I going to do?" I 

remember when I started out, it was just so difficult to set myself up, I didn't know where to go. And 

the best thing I can do to advise you is, start small, start with your friends and your family and their 

friends, and continue to grow that way. The way you do it then is, you're going to have people start 

talking about you and that's what you want. Some of us will say to ourselves, "Oh God, what if I'm 

not very good? Or what about if it goes wrong?" And all these fears go through our mind. So please, 

don't worry. It's perfectly normal. And plus, you need to have a little bit of fear, you have to have 

that little bit of over worry, because if you don't, you're going to get complacent and that's when 

things start to go wrong. 

So always, always make sure that you have your head on your shoulders. Make sure you turn up 

with your clientele with a big smile on your face and perform the best you can. The thing is, when 

you're starting out, it's all exciting and it can become overwhelming because it's so exciting. You 

want to get going. You want all your products. You want everything flowing. And you get frustrated 

because you can't get out there and there's no clients. You know, I still suffer with that today. Today 

I'm actually sitting in front of my desk, it's sunny and everybody is at the beach already and having a 

great time. So seasons are going to change your diary as well. Holidays in the summer, it's classic 

that June, July and August are the quietest times, but also can be the times that you can reflect. And 

also the times that you can bring in new clients and new workshops and treatments. 

You'll start to get busy when the sun starts to shine again, spring is in the air, we've got to get our 

toes out, we've got to get our nails out, we're going to get Botox on. It's all about that. And then 

when the summer comes, obviously we're going on holidays. But this year we're not, this year is 

tough, people haven't got the money people, people haven't got the drive to get theirselves feeling 

great. People are depressed because of lockdown. So we need to make sure that we give people 

something to think about and work forward to. It's really important that we give our care and help, 

top tips, and just be out there. 

Social media is a must, it is a must. And I can't repeat it enough. You have to be seen 17 times on a 

post before even anybody acknowledges you now, because all we're doing is swipe, swipe, swipe. 

We're in an endless society of just fast pace and everyone's swiping as quick as they can to get to the 

next story. So make yours compelling, make your story amazing and get them in. You need a hook. 

So you need a call to action, and then you need to hook them in with your post. So always think 

about that. There's content calendars you need to do. There's resources you can upload to find a 

way to become a good social media activist. That's the only word I can think of because we're just 

pushing ourselves to the max to get attention and it's very, very time-consuming. So please, ladies, 

set your time daily to be able to do your content for your Instagram or your Facebooks or wherever 

you're posting. You're going to have to put 110% time in for that time of day that you need to post. 

Content calendars are coming up for The Health Fairy, you'll be able to activate that. I would suggest 

using one every Sunday and preparing your month ahead, preparing your weekly plan ahead. You've 

got all the resources to do it. Don't delay it, because it will sit in your mind, you'll go, "Oh, I should 

have done that. Oh, I should have done that." And it's so bad because we all procrastinate. So always 

make sure you're planning and also make sure you're getting your content up to scratch. You don't 

have to spend every single day posting things. That is my absolute key tip for the day. Because we all 

procrastinate and we're all not doing as much as we could. 

Social media is the most fickle place to be and very difficult to be seen. And we're always wanting 

likes and we're always wanting followers. So it's heartbreaking when we don't get a follow or we 



don't get a like after you've put hours and hours of content on Instagram. What you need to do is 

just relax. Hashtags are a great tip, hashtags under a million, hashtags up to 30 a day. If you're going 

to do a post today, make sure you put your hashtags in ithat are significant to you, that's going to 

bring clients in and see your post. So perhaps you want to target Surrey, Hampshire, make sure you 

get a hashtag for that area. Make sure you hashtag local businesses so they can see you. You need to 

be seen and it's really important. 

Make sure your story is set up on an app that it can be separated down so you've got columns. Now, 

I have one and I will get back to you on what one it is. I can post it in the Fairy membership area for 

you. You will need to do that, because it all just reads in Instagram as just a long sentence, and you 

want to make it more fiery and more with emojis and things like that. 

So please, please, please research your Instagram and research your Facebook posts. Make sure 

you're compelling and make sure you do a call to action and hook them in. And they will buy your 

product off you. You'll start selling yourself. But make sure you're not a salesy person, "Hi, I'm going 

to do discount for this today. I'm selling this today." Ask people what they want, maybe give them a 

poll. Make sure you talk about yourself, they love a story about you. Make sure you are starting to 

reach out to people to help them. You're serving your client. You're making them come to you 

because they want to be around you. Make your story compelling. If you're not seen, who are you? 

Who are they going to? If you're not seen, are they going to trust you? 

So it's really important you find your ideal client by reaching out to them, working out your 

Instagram, working out your Facebook and finding out how to run your business on social media. It is 

a must, it is a must, because nothing's going to change. Lockdown has changed everything. We are 

living on our phones and our computers. We are not networking like we used to. So get networking, 

girls, and really target all your area. And also, I would suggest setting yourself up on a networking 

group, so you can go and do your pitch and talk about your business and get people from there. It's 

really important. 

I hope that helps. Good luck. And I'll speak to you tomorrow. 


