
So, let's talk about Massive Action Plan. What do you want to do? Do you want to be a trainer?  

Do you want to see yourself as a best beautician?  

Do you want to win competitions?  

Do you want to make a luxurious life for yourself?  You decide... 

We need to make Massive Action Plan, and this means you need to chunk up as you know.  

We can all have to-do lists. We can have to-do lists until the day we retire and never get it done. It's 

just never going to happen is it. You're going to have all the intention to do something, then you 

forget and you're going to add to it, add to it, add to it. We procrastinate and throw away the list as 

it becomes too unbearable to deal with! Sound familiar? 

What you need to do is make it a MUST! Your MAP, Massive Action Plan. You must get to where you 

need to go. You must be the best version of yourself. You must have the best salon in town or you 

must have the most amazing training school. You must have an outcome of what in previous 

sessions you have written down. 

So we need to find out how to get your outcome. So write down every single thing that you want to 

do and how you want to get there, what is your absolute must to get to your ultimate goal?  

So say you want to be an absolute, amazing, award-winning therapist or have a school. You need to 

work out how to get there. So obviously you're going to train with the best. You're going to get 

noticed with your social media. You're going to get noticed with the way you are. Your confidence is 

going to shine. So you've got to work on that. , so you're just lead by your Map, how you're going to 

be confident and how you're going to get your skills within the beauty business. 

Again, to think about, ‘What do I want? Where do I want to go from there?’  

Say you want to be a aesthetics clinician: you need to research where you're going to go for that, 

how you're going to do it. If you're not needle-trained, you need to work out how you're going to get 

there. 

So do you go to train as a phlebotomist?  

Are you a dental nurse already?  

Do you have a pin with your nursing?  

How are you going to become an aesthetics clinician?  

Say you want a nail bar: you want to be the best nail technician. You research how you become that 

person. So you need to research the companies like NSI, CJP, SBD, work out how they got there. 

Mirror the best in the world.  

Lots of practice, make sure you practice every single day, put that into your diary. You need to make 

sure that you are getting to your outcome. Does that make sense? 

So you need to get to your desired outcome. So when you want your own salon, research the area, 

research the cost it's going to cost you, make sure you have your money in your mind, how much 

you want to use to be this amazing salon in Surrey or Hampshire or America, wherever this is being 

played. You need to work out how you're going to get there. So research your area, research your 



money, make sure you've got the abundance. How do you create your vision? It's all about that, and 

then you chunk them into spaces where you know where them categories are going to go. 

A Recap 

So first of all, you're going to become a beauty therapist, you need to work out how you're going to 

do it, and then you're going to work out how you're going to get to where you need to go in chunks. 

What is your outcome? What is your must? What is your purpose? What is your plan? It's not a to-

do list. "Oh, I must go and set up my salon here, and then throw it in the bin, the piece of paper." It's 

got to be consistent, it's got to be a must, it's got to be your drive, it's got to be your certainty. 

There's no uncertainty when you need to get to your goal. 

Think like this.  

‘I know where I'm going, I know that I can create abundance by reaching my goal. I know that I can 

have a salon by taking MASSIVE ACTION, practice, train, and LEARN. 

‘Your confidence skills will thrive. You know that your going to complete this because you are going 

to find your niche. Your going to look around on Instagram and find out who else is has the same 

business, and find out where the competitors are, where you need to circulate your business, where 

can  you find that gap, and closing that gap and being that person.’ 

I hope that makes sense. It's really important that we have our outcome, our plan of action, the 

must. The MAP, the massive action plan. This is where you begin your journey, with your not-to-dos, 

but your musts, your plan. It has to be a certain plan.  

So write down all the things that you want, categorise them, and put them into three categories and 

chunk it up. So where you want to be, how you're going to get there, and what is my outcome. Find 

that outcome and keep it in your forefront of your mind so the vision is there so you can manifest it. 

It will not manifest itself if you're just doing to-do lists. 

This is your career, this is your purpose, this is your drive, this is why I am here. I know you can do it, 

you will do it, but you will have to have a massive action plan. It cannot be, "Oh, I'm going to lose 

three pounds," and next week you've put three pounds on, that kind of scenario. "I'm going to do my 

nail course but I'm not going to train. I'm just going to have my certificate, and that makes me a 

perfect nail technician." That's not going to happen. You have to practice, you have to serve, you 

have to have confidence, you have to have an outcome of what you want, from the journey maybe 

from your clients, to going to your clients from your home, you need an outcome. 

Example  

So, "I'm going to get my qualification, I'm going to make sure my outfit is correct, my PPE is correct, 

my hair, my makeup is minimal. I'm going to be able to have confidence to go to this house. The car 

is going to be packed up neatly so I'm not going to have it where I'm stressed when I get there, I'm 

going to have complete energy. My client is going to be happy, my client is going to have the best 

treatment because I've trained in that service. I am going to make sure that they feel comfortable 

and welcome in their own home. I'm going to make sure that my salon is completely comfortable," 

and they're in absolute awe of the house and the place where you're going to create this vision for 

them. 

 



Their purpose is to get their beautiful nails done, your purpose is to get your outcome, and you're 

going to get another client from that. You're going to have a great journey within your day, you're 

going to make sure you put everything neat away, you're going to make sure that they are happy 

with their service. You're going to give them a gift, you're going to give them a voucher, you're going 

to give them a loyalty card. You're going to make sure they are happy when you leave, you're going 

to go out with a smile, you're going to start your car, the outcome is, you have created a new client. 

You have created a journey, a map, a vision, an outcome. The client is going to ring you in two 

weeks, book an appointment, or you're going to book it with her. We are going to make sure you set 

that goal in absolute certainty, and that is your plan of action. 

It doesn't have to be a, ‘I'm going to be a billionaire, I'm going to have the biggest salon in the 

world.’ To start off with, what you need to do is what is your outcome for maybe the day. What is 

your purpose for your business? Why are you going to do it? But you've got to make sure that you 

start with a massive action plan, even if it's just for one client. Take that time to go through the 

journey, take the time to go through the journey of your creation of your vision of having a dream. 

Make sure you understand how you're going to get there. Make sure you have absolute certainty 

that you're going to get there. Do not have any doubts, you are going to be amazing. 

I hope that helped. So what you need to do is literally keep visualising your life... WITH CERTAINTY! 

Have a great day... go and write your MAP! 


